David Chaim Sendowski

(256) 656-0857                                                                    110 Guernsey Street  DCbama06@gmail.com                                                     Owens Cross Roads, AL 35763

________________________________________________________________________
Objective:
To find gainful employment, within the Aerospace/Defense Industry.  I am particularly interested in a contract management role.


Profile:




· Disciplined
· Good Oral and Written Communication Skills

· Determined to Succeed
· Goal Oriented
· Integrity
Education:

Masters of Science in Acquisitions and Contract Management
Florida Institute of Technology

          Aug. ’07-Present





Redstone Arsenal, Alabama




GPA:  3.7 /4.0

Bachelors of Science in Commerce and Business Administration 
The University of Alabama                                   December, ‘06




Tuscaloosa, Alabama




Major: Finance




GPA:  2.5/4.0

Computer Skills:
Microsoft Office:  Microsoft Outlook Microsoft Word, Excel, Front Page, Internet, and some skills with Visual Basic creating Macros, PowerPoint, Access, Mass 90 Accounting Software, Act Contact Management Software. E-Automate Accounting Software

Courses:
Corporate Finance, Financial/Managerial Accounting, Economics, Business Writing, Business Strategy, Management, Marketing, Operations Management, Statistics, Risk Management, Investments, Business Law, Organizational Theory, Organizational Development and Design, Money and Capital Markets, Contracts, Basic Economics, Contract Cost Analysis

Work Experience:
Advance Auto Parts




Huntsville, AL



            May ’09-Present

Assistant Manager

· Store Manager Trainee
· Reconciled daily deposits and prepared bank deposits
· Accountable for inventory logistics
· Responsible for scheduling lunches and assigning tasks
· Opening/Closing operations 
· Received recognition for superior sales performance
· Accountable for knowing company standard operating procedures
The Printer Connection, Inc.




Huntsville, AL
 March ’07-Oct. ‘08




       Major Account Manager

· 1.5+ years of professional sales experience

· Managed customer accounts:  sales, delivery, and collections

· Learned how to focus on my tasks and execute my goals

· Prepared proposals/presentations/quotes

· Contract negotiations

· Conducted print-cost analysis

· Negotiated pricing with customers and suppliers

· Evaluated product offering with respect to customer needs and employed analytical skills to recommend product to customer

· Had to manage time in a challenging environment 

· Was responsible for entering into a purchasing agreement with the Madison County Medical Society

· Sold the most expensive copier of all the sales staff

· Worked Trade-Shows

· Was nominated for employee of the month

· Customer Relations/Support

Alabama Insurance Society

          Aug. ’06-Jan. ‘07





Tuscaloosa, AL




      Board of Directors

· Director General for 2006 Inaugural meeting.

· Contributed to the drafting of the society’s constitution.

· Created the society’s brochure.

· Developed leadership and professional skills.

Activities/Experience:


· Worked trade-shows

· Member of the Huntsville Madison County Chamber of Commerce—Worked Business Expos, Attended Business Forums and Marketed my company to the community. 

· Operated a lawn service in the summer of 2004

· Have participated in business networking groups such as BNI






